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TIEBREAKER: How many 

copies of this issue of
Texas Dealer were mailed?  

How to Enter: 
Select the year you think was the best year for 
TIADA in each matchup. The option chosen by 
most members in each matchup will advance. Two 
points will be awarded for each correct pick in 
round one, four points in round two, six points for 

the next round, and finally eight points if you select 
the winner. Complete your bracket and email it to 
info@txiada.org or fax to 512.244.6218 by March 16th. 
We will announce the winner on April 2nd in the 
weekly email and in the April issue of Texas Dealer.

Your Email or Phone:Your Name: Dealership/Business Name:

Champion

on the cover
by Texas Dealer staff
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We recognize there have been some fantastic accomplishments and victories for TIADA over the past 75 
years, but frankly, we had to draw the line somewhere. Also, we tried to create a bracket that included a 
full decade, but the math was too hard, so we only selected the last 16 years (from 2004 to 2019). Enjoy 

this trip down memory lane and may the best bracket win!

2006 
President Mark Brown inherited some uncertainty 

when halfway through the year he found himself and 
the board looking for a new executive director. The 
search eventually landed current Executive Director 
Jeff Martin and, later this year, TIADA Past President 
Patricia Harless was elected to the Texas Legislature. 
‘06 comes into this tournament saying, ‘All’s well that 
ends well—who’s next?’ 

2017 
Most legislative years have an inherent advantage and 

‘17 is no exception. TIADA saw some significant legisla-
tive changes that were good for the industry: eliminat-
ing fees for registering your RFC and eliminating the 
notification requirements for doc fees $150 and under. 
But you can’t overlook the fact that TIADA’s Robert 
Blankenship won the NIADA Quality Dealer of the Year. 
Also, TIADA elected only its fourth female as president, 
Kathrine Tolsch, and that alone could move ‘17 past the 
first round.

2007 
‘07 will tell you, there would be no Auction App if 

there wasn’t a VIP Auction Card first. It was intro-
duced this year and has saved dealers thousands over 
the years. Anyone with an RFC though will tell you the 
passage of SB 1617 that allowed a seller-finance dealer 
to transfer a vehicle to a qualifying RFC without accel-
erating and paying the tax is a blue blood and no one 
would be surprised if ’07 doesn’t win it all. Tack on the 
fact that TIADA worked to stop a bill that would have 
created hidden liens on the vehicles of parents who 
were behind on child support and another bill that 
would have required dealers to complete a detailed de-
scription of every vehicle’s condition prior to sale and 
you can see why this year with Bill Dobbins as presi-
dent and a strong board will be hard to beat. 

2016
This year will stay focused on one thing, the high-

est membership in the history of the association, 1555 
to be exact. President Phil Lathrop led the “Just Get 
One” campaign and man, did it produce! If the highest 
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2004 
‘04 brings a strong argument with President Gregg 

Hammit. TIADA celebrated their spring conference 
aboard the M.S. Celebration — who doesn’t like a nice 
cruise ship? And, in order to increase awareness of the 
association, the board decided to implement the use 
of plaques and window decals for members with the 
TIADA logo as a symbol of superior business practices, 
responsible salespeople and honorable procedures. 
And speaking of superior business practices, Robert 
Milligan was named NIADA Quality Dealer of the Year.

2019
This obvious newcomer could make a deep run. Juan 

Sabillón was elected president and, he along with the 
association, supported and saw the passage of HB 259 
that prohibits named driver insurance policies, an issue 
that has been a thorn in the side of TIADA for a while. 
Required pre-licensing education for auto dealers also 
passed this year. The jury is still out on how that will do 
for the industry, but it has been a priority for the as-
sociation for years. ‘19 also marked one of the all-time 
largest conference events in the history of TIADA. 

2005
A year TIADA really had to show some chops as the 

state started moving away from cardboard tags to the new 
temporary tags. TIADA helped defeat several bad pieces 
of legislation until more input and information was avail-
able. An education committee was formed to explore pre-
licensing education of automobile dealers. Bill Taylor was 
the president in a year that covered a lot of ground, but 
it’s best known for its defense at the Capitol. 

2018
Hello Auction App. ‘18 will be remembered as the year 

of technology and could make a deep run if the techies 
have anything to say about it. TIADA introduced the 
Auction App for smart phones and launched an online 
portal for members to dispute fraudulent toll charges. Who 
says you can’t have a victory when the legislators aren’t in 
town? TxDMV passed a rule that allows customer refer-
ral fees. President Greg Zak and the board also celebrated 
as three Texas dealers were awarded the Crystal Eagle for 
membership recruitment at the NIADA Convention.
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membership ever isn’t enough don’t forget these other 
accomplishments: implementation of the secure dealer 
reassignment (VTR 41-A), a brand new associa-
tion website, new logo, doc fee increase to $150 and 
TIADA’s launch of the online course, “How to Become 
and Independent Auto Dealer”. No doubt this is the 
best matchup in the first round. 

2008 
Everyone needs a good foundation and ‘08 started 

the ball rolling when President Don Fincher and the 
TIADA board developed the association’s first ever 
5-year strategic plan. This year also saw an overhaul 
of the bylaws and the creation of the TIADA House 
of Delegates giving more dealers a voice within the 
association. ’08 could argue nothing else in this 
tournament would have been possible without the 
contributions from 2008. Remember, Mr. B won the 
NIADA Quality Dealer of the Year too!  

2015 
Legislatively speaking, ‘15 was one of the most well-

rounded years with a little defense and a little offense, 

making it a tough draw in the first round. The passage 
of HB 2076 slammed the door shut on mechanic’s 
liens being transferred and then TIADA lobbied to 
stop HB 2169 that would have required dealers to try 
to identify defects using the buyer’s guide. Don’t for-
get, President Brent Rhodes and the board approved 
the TIADA Business Partner Program that still thrives 
today. It will take a strong year to knock this one off.

2009 
‘09 was the year TIADA started fighting back 

against mechanic’s liens with SB 543. But if this year 
goes far it will be because of HB 3097, the bill that 
created TxDMV and required one independent dealer 
position on the board. A few other advantages for 
2009 include the passage of SB 1235 increasing the 
temporary tag to 60 days, rather than 21; HB 5230 
that exempts a dealer transfer from being blocked be-
cause a prior owner had unpaid red-light camera vio-
lations; and HB 3621 that removed the $50 cap on the 
doc fee. A bill that would increase the dealer’s bond 
to $250,000 was stopped. President Blake Ingram and 
the board held its first “Day at the Capitol” and ’09 
included a new look for the website.

2007 Vs. 2016 (continued)
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2014 
President Michael Thomasson and the board 

oversaw a big move in 2014. TIADA moved from its 
800 sqft offices space in Round Rock to a new 2500 
sqft office in Austin and that was just the begin-
ning. The first ever TIADA Dealer Member Survey 
was conducted providing valuable information for 
dealers, vendors and legislators alike. The associa-
tion took the lead and stopped a city ordinance in 
Pharr, TX that would have imposed an inaugural 
$1,000 licensing fee on each dealer and a $500 an-
nual renewal fee, as well as $25 tax per vehicle sold. 
The fear was ordinances like this would spread to 
other cities. TIADA launched online courses to of-
fer education 24/7, including “An Introduction to 
Transferring Titles”. 

2010 
The blue collar year if there ever was one. This 

year must be thinking upset in the tournament with 
not much flash but a ton of hard work. President 
Gary Sayre and the board moved TIADA from a tra-
ditional Jan–Dec calendar year operation to Sept–
August fiscal year and transitioned all memberships 
to one fixed date January 1st. Other changes include 
moving to one annual event known as the TIADA 
Conference and Expo. This was followed by six 
years of unprecedented growth for the conference in 
attendance and expo participation. ‘10 will be best 
remembered though for reaching 1,000 members, a 
milestone TIADA had not seen since 1997.

2013 
TIADA supported an anti-curbstoning bill that 

had been a long time coming. The bill allows any 
peace officer in the state, regardless of location, to 
take action against a person who is engaged in busi-
ness as a dealer without a license. Working to defeat 
HB 3071, a bill that would have allowed a third-
party company to finance vehicle repairs and would 
allow a mechanic’s lien to be assignable to that third 
party, opened TIADA’s legislative eyes and a record 
53 dealers attended Lobby Day. TIADA elected its 
first African American President, Byron Riley, who 
along with the board, helped TIADA surpass the 
$1 million revenue mark. If it’s about “show me 
the money,” 2013 could win it all. If you’re hungry 
for more, this was the year Keith Hagler became 
NIADA President. 

2011 
TIADA made quite a splash in 2011 during the 

NIADA Convention. Scott Allen won the NIADA 
Quality Dealer of the Year award and Don Fincher 
was elected NIADA President. Those two feats 
alone could get 2011 to the final four, but add the 
passage of HB 2357 that reorganized parts of the 
transportation code, including an update to reflect 
automation capabilities in systems and payments, 
and you can see why this year will be hard to beat. 
President Chris Knox and the board implemented 
a reserve policy that started with $15,000. Today 
that fund has almost $200,000!

2012 
It seemed small back then, but TIADA joined 

Facebook, opening a new platform to communicate 
with dealers. President Scott Allen and the board 
moved the association toward social media with 
other social applications to come. TIADA worked 
with the local IADA’s and introduced a three-tier 
program that now includes five different local 
chapters around the state. TIADA also hired Mario 
Martinez as its new lobbyist and started focusing on 
growing our grassroots lobbying efforts. If there was 
ever a year that emphasized team it’s 2012, and that 
will be hard to beat.  
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